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Home (Selling) for the 
Holidays
By Erik Derr

Almost as soon as the season’s last trick-
or-treater stepped off their front lawn, Bob 
and Betty Winn were thinking about the 
upcoming holidays. Their minds, however, 
weren’t filled with visions of dancing sugar-
plums or roasting chestnuts, but of enticing 
newspaper ads, front-yard “For Sale” signs 
and busy open houses.

The Winns --- Bob is a retired truck driver, 
Betty a retired school teacher who now works 
as a part-time caregiver --- were looking to 
sell their home. All economic things consid-
ered, the Hawthorne-area couple figured the 
coming wintry season would be as good a 
time as any to put their house on the block. 
“We heard a while ago and tend to believe 
that the holidays are actually a good time to 
offer your house,” said Bob Winn.

June Fletcher, a writer for the real estate 
Website Move.com, recommends against 
seasonal selling. “For everything there is 
a time and a season — and late fall isn’t 
the season to be selling a home,” Fletcher 
advised in a recent article. “When thoughts 
turn to turkey, mistletoe and cozy evenings 
by the fire, the last thing people want to do 
is get out boxes and start throwing things in 
them, except of course when they’re wrapping 
last-minute holiday gifts. Moving seems like 
too much of a hassle during the holidays.”

Elizabeth Weintraub, a real estate analyst 
from About.com, also suggests avoiding 
holiday selling. She disagrees with the no-
tion that when a seller puts his or her house 
on the market over the holiday season, it 
demonstrates a commitment to finding a 
buyer. “You know what I think about that?” 
she said. “It’s hogwash. If you don’t have to 
sell between Thanksgiving and New Year’s, 
take your home off of the market.”

Weintraub cites several reasons why 

homeowners should steer clear of the holi-
day market, including: It’s inconvenient to 
have to be ready to show your property at 
a moment’s notice; offers received during 
the holidays will likely be for less than list 
price; holiday-time sellers appeal to a much 
smaller inventory of buyers who have very 
specific needs; it’s generally impossible to 
close a transaction in December if an offer 
is received mid-month; and agents typically 
go on vacation and are unavailable through 
December.

Regardless, Winn responds that he and his 
wife realize the sales process may be a bit 
more challenging during the holidays, but the 
quality of prospective buyers during that time 
outweighs any procedural headaches. “I think 
buyers looking during the holidays are more 
serious and straightforward in their decisions, 
and that’s what I like,” Winn said. “No goof-
ing around --- one, two, three, four, sold.”

Josh Sloan, a Southern California real 
estate agent agrees holiday house hunters 
differ from the norm. “Those people out 
hunting during the holiday season usually 
have a good reason,” Sloan said in a widely-
distributed installment. 

Yes, admitted Sloan, the holidays are “not a 
popular time for house hunting; most people 
go house shopping in the spring, when the 
weather is nicer and more people put their 
houses up for sale.” Also, “many serious 
buyers wait until after the holiday season 
to start house hunting.”

So, before starting the selling process, a 
homeowner should “stop and think whether 
you really want to” deal with all the hassles 
of selling during the Yule season, said Sloan. 
Then, if the answer is still yes, sellers can 
rest assured that “with some extra thought to 
decorating and scheduling, you can certainly 
pull off house selling on the holidays.”
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“Building Dreams”

310-322-9761

When Integrity Really Matters

• Large ocean view lot in exclusive Portuguese Bend...$850,000
• Large R3 lot 2068 Wallace St in Costa Mesa…$350,000
• Two lots for sale at 3589 and 3591 Richardson in Los Angeles...
  Asking $80,000
• Lot located at 637 Quail Dr in Los Angeles...
  Asking price...$54,000
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Live on the hill in           
Playa del Rey • 7525 Earldom

 Architectural home on a private double lot. 
 Two spacious master suites with walk-in closets.   
 Cathedral ceilings with great light throughout.
 Backyard includes a swimming pool, hot tub,  
 waterfall pond, Play area, and upper patio area.
 Call Patty or Cristina at Team Crockett 
 310.641.3383 ext.1 or ext. 2

Westchester Home •
Custom West           

 Collector’s Paradise
 Gourmet Kitchen opens to cozy family room 
 with classic bar.  Magnifi cent Master suites 
 with oversized walk in closets. Four car 
 garage and much much more. 
 OPEN SUNDAY 1:30 pm  – 4:30 pm

 Call Sheila 310.338.1311 

Gas Light Area townhouse           
Manhattan Beach • 433 Marine Ave Unit B

 Three bedroom 3.5 bathroom townhouse. 
 Over 1800 Square feet. Hardwood fl oors, 
 recessed lighting, bright kitchen with newer  
 appliances. Four blocks to beach. Two car 
 attached garage with guest parking.

 Call Eloise Mendez 310.940.5537
or Ursula Mix 310.872.8601

OPEN SUNDAY

433 #B MARINE AVE
MANHATTAN BEACH

Prestigious Gas Light Area
3 bedroom, 3.5 bath Town home

4 blocks from beach.
$1,150,000 

Open House Directory

Buying?
You’re looking in the place!

Selling?

Give one of our advertising realtors a call

OUT OF AREA BROKERS OPEN HOUSE
1. Fri 12:00-2:00 1826 11th St, MB 5 Bd. 3.5 Ba.  $1,749,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374

OUT OF AREA OPEN HOUSE
2. Sun 1:00-4:00 4321 Crest Dr #A, MB 3 Bd. 2.5 Ba.  $1,599,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
3. Sun 1:00-4:00 4323 Crest Dr #B, MB  3 Bd. 2.5 Ba.  $1,789,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
4.Sun 1:00-4:00 4320 Highland #C, MB 3 Bd. 2.5 Ba.  $1,859,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
5.Sun 1:00-4:00 312 44th St #D, MB 4 Bd. 4.5 Ba.  $2,299,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
6.Sun 1:00-4:00 316 44th St #E, MB 4 Bd. 4.5 Ba.  $2,299,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
7.Sun 2:00-4:00 1215 Ashmill St, Carson  4Bd. 2.5 Ba. $575,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
8.Sun 2:00-4:00 1223 Ashmill St, Carson  3Bd. 2.5 Ba. $550,000  
 Bill Ruane  Re/Max Beach Cities Realty 310-877-2374
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